Credit Analyst (13-2041.00)

1. Greg’s Comment

Greg’s love for working with numbers, analyzing complex situations, and solving problems in a quiet, calm
environment make this a natural fit. This job carries the right amount of responsibility for Greg where
precision and accuracy are essential. It is also a job with limited, but meaningful interpersonal interaction.

2. What This Job Normally Is

Credit Analyst (13-2041.00)

Job Description

A Credit Analyst evaluates the risk of lending money or extending credit to an individual or (more commonly) a
business. The core job is to decide—using financial statements, cash-flow logic, borrower history, and “what
could go wrong” scenarios—whether a borrower is likely to repay, and under what terms.

This is not “sales.” It is the risk gate that protects lenders and credit-granting organizations from avoidable
losses. Credit analysts translate messy, real-world business situations into a structured credit view: capacity to
pay, willingness to pay, collateral/structure, and downside risk.

At its best, this is applied financial reasoning with accountability: a good analyst prevents bad loans; a great
analyst helps structure good loans that are safe enough to approve.

(Official occupational definition: analyze credit data and financial statements to determine risk in extending
credit; prepare reports for decision making.)

What Most People in This Role Do (Day-to-Day)
Most credit analysts spend their time doing structured, repeatable work that looks like:
¢ Reviewing borrower financials (income statements, balance sheets, cash flow; for businesses, often tax
returns and internal statements)
e Spreading financials into templates or systems; calculating ratios and trends (liquidity, leverage,
coverage, profitability)
¢ Writing a credit memo or credit narrative: what the borrower does, how they earn money, what risks
exist, and why the request should be approved/declined or structured differently
e Stress-testing assumptions (What happens if revenue drops? Rates rise? A customer is lost?)
e Checking credit history and payment behavior; reconciling inconsistencies in documents
e Presenting recommendations to a credit officer, loan committee, or underwriting manager (often in
writing more than in presentations)
¢ Monitoring existing borrowers (covenants, renewals, early warning signs)
The day-to-day is detail-heavy, documentation-heavy, and judgment-heavy. Early career is more template-
driven; later career becomes more about structuring deals and identifying hidden risks.


https://www.onetonline.org/link/summary/13-2041.00

Work-Life Balance

e Typically standard business hours in banks, credit departments, or corporate finance teams

e Overtime happens in bursts (quarter-end, renewals, heavy deal flow), but many roles are more

predictable than investment banking

e Travel is usually low; some roles involve occasional client/site visits, but many do not

e Hybrid work is common in many financial institutions (varies widely by employer and risk controls)
This is generally a calendar-driven job, not a crisis-every-day job—though urgency spikes when a deal is moving
or a borrower shows distress.

Why Employers Hire Them
Employers hire credit analysts because:
e Lending and credit are profitable only if losses are controlled
e Someone must translate financial statements into a real-world risk decision
e Regulators and internal risk teams require defensible documentation and consistent decisioning
e Good credit work prevents “quiet disasters” (loans that look fine until they don’t)
e Credit judgment improves pricing and deal structure (terms, covenants, collateral), not just
approve/decline
In other words: credit analysts protect the balance sheet and help lending teams make safe, disciplined
decisions.

Typical Employers (By Name)
Credit analysts sit wherever money is lent, financed, or extended on terms.
Large Banks (commercial/corporate lending; credit risk)
e JPMorgan Chase (credit/risk analyst programs and credit risk roles are a common entry channel)
e Wells Fargo
e Bank of America
e U.S. Bank
Regional & Community Banks
¢ Commercial credit teams supporting local businesses, real estate, and equipment financing (often more
relationship-driven, but still credit-memo heavy)
Non-bank Lenders / Specialty Finance
¢ Equipment finance companies, mortgage lenders, leasing firms, asset-based lenders
Corporate Credit / Trade Credit (inside non-financial companies)
e Large manufacturers and distributors that extend credit terms to customers (credit + collections + risk
controls)



Typical Training Pathways
o Bachelor’s degree is the typical entry level (finance, accounting, economics, business analytics are
common)
e Strong foundation in accounting and financial statement analysis is more valuable than “general
business”
e On-the-job training is real (credit policy, industry specifics, internal systems)
Many analysts build capability by repeatedly writing credit memos and having them reviewed—this is a craft as
much as a theory.

Projected Growth

— (Decline)

BLS projects a decline for credit analysts (2024—-2034).

(This does not mean “no jobs.” It means fewer total roles over time, so competition and differentiation matter
more.)

Impact of Technology
High
Credit analysis is being reshaped by automation and Al—but in a very specific way:
a. Routine spreading and ratio work is increasingly automated
Systems can ingest statements, compute ratios, flag covenant breaches, and standardize memos faster than
humans can.
b. Al shifts the human value toward judgment, exceptions, and defense
The more tools automate “standard cases,” the more the human analyst becomes responsible for:
e unusual borrowers
e ambiguous financials
e industry-specific risks
o “this looks fine, but something feels off” pattern recognition
o explaining and defending a credit decision
c. Risk of “confidently wrong” outputs increases
Al can summarize and recommend—but credit decisions require:
e traceable sources
e explainability
e policy alignment
e accountability
In lending, being wrong is expensive. That makes human oversight and documentation more important as
tools get more powerful.
d. Technology pressure is one reason growth is negative
If organizations can handle the same loan volume with fewer analysts (via tooling), headcount growth slows or
declines. That aligns with the BLS decline projection.



Similar Roles / Related Job Titles
(Real job titles that commonly overlap)
e Commercial Credit Analyst
e Credit Risk Analyst
e Loan Underwriter / Commercial Underwriter
e Portfolio Analyst (Credit / Loan Portfolio)
e Underwriting Analyst
(These titles vary by employer, but the core work—risk evaluation + documentation—is closely related.)



3. Why This Role Is a Solid “Fit” (For Greg)

Credit Analyst can be a strong fit for Greg because it is structured financial reasoning in a calm,
documentation-driven environment—if he targets the right version of the role (analysis-heavy, not sales-
heavy).
Where the Fit Is Strong
a. Clear structure, measurable correctness, and repeatable process
Greg thrives on:

o defined procedures

e checklists

e clear right/wrong standards

e measurable outcomes
Credit analysis is built around repeatable frameworks:

o financial spreading and ratio analysis

¢ policy thresholds and credit guidelines

¢ documented risk narratives (“credit memos”)

e consistent monitoring and review cycles
It’s one of the few business careers where precision and methodical work are not “nice-to-have” —they are the
job.

b. Strong alignment with Greg’s comfort with numbers
This role rewards quantitative thinking, but in a practical, grounded way:
e cash flow coverage
e leverage and liquidity
¢ trend analysis
e downside scenarios
It’s not abstract theory. It’s “Does this borrower realistically pay back?” with traceable evidence.
For Greg, that “math = decision” loop is confidence-building.

c. Independent focus time and behind-the-scenes contribution
Credit analysts usually operate behind the scenes:
e writing recommendations
e documenting decisions
o validating financial stories
o flagging risk
This maps well to Greg’s interpersonal style:
e reserved
e private
e prefers low social demand
o prefers deep concentration
Many credit roles involve collaboration, but not constant outward engagement.



d. It rewards skepticism and “quiet caution”
Greg'’s profile suggests he would naturally ask:
e “What’s missing?”
e “What assumption are we making?”
e “What could go wrong?”
e “Where is the proof?”
That mindset is not pessimism in credit—it’s professionalism.
Credit teams value analysts who:
e don’t get emotionally excited
e don’trush
e don’t approve weak deals just to move volume
e document clearly and defensibly
Greg’s temperament fits this “trusted gatekeeper” identity.

e. Stable, system-based environments are common
Credit analysis is most often found in:
e banks
e regulated lenders
e corporate credit departments
These are typically structured organizations with policies, controls, and a real paper trail—exactly the kind of
environment Greg tends to prefer.

Honest Cautions (Important for Greg)
a. Some “credit analyst” roles are more sales-adjacent than expected
In many organizations, credit supports a relationship manager or loan officer. That can mean:
e urgency to “get the deal done”
e pressure to approve borderline loans
e more meetings than expected
e persuasion dynamics
Greg should aim for roles titled:
e Credit Risk Analyst
e Commercial Credit Analyst (portfolio/underwriting focused)
e Underwriting / Portfolio Analyst
rather than roles that are essentially “credit support for sales.”

b. Growth is projected to decline (competition rises)
BLS projects decline for this occupation, which likely reflects automation and consolidation.
That doesn’t mean “no future,” but it does mean:
o differentiation matters more
¢ analysts who only do routine spreading are vulnerable
e moving toward judgment, exceptions, and risk oversight is the safety path
Greg can do that—but he must choose the higher-value lane.



c. Interrupt-driven deal flow can create pressure spikes
Even if the job is generally calm, when deals move there can be:
e sudden deadlines
e compressed decision windows
e “need this by end of day” memos
Greg prefers planned deadlines. He can handle bursts, but he should avoid environments where urgency is
constant.

d. The job can become mentally repetitive if the portfolio is narrow
Some credit roles feel like:

e same ratios

¢ same templates

e same loan types
If Greg needs continuous learning, he should target:

e commercial/industrial lending

e multi-industry portfolios

e risk analytics or portfolio management tracks

rather than ultra-narrow consumer templates.



4. Breadth vs. Narrowness
(Reality Check — Not Fear)

Credit analysis looks like one job title, but in practice it contains multiple lanes with different lifestyles and risk

exposure.

How common is each specialization?

Very common

Commercial credit / underwriting support (banks, regional lenders)
Consumer credit risk (cards, auto, personal loans—more automated, more policy-driven)
Portfolio monitoring / covenant tracking (existing borrower oversight)

Common

Real estate credit (commercial real estate underwriting, construction lending)
Trade credit (corporate AR credit) (manufacturers/distributors extending payment terms)

Less common but real

Specialty finance / asset-based lending (more complex structures, stronger niche)
Credit risk analytics / model validation (more quantitative, more “systems” work)
Workout / distressed credit (higher pressure, more conflict; likely a poor fit for Greg)

Why rarity # impossibility

Some of the most stable “future-proof” credit lanes are smaller:

model risk / validation
portfolio analytics
structured lending analysis

They can be less common, but they exist because:

regulators demand defensibility
models need oversight
exceptions require judgment

In credit, rarity often means the work is higher consequence, not unstable.

How niches actually work in hiring

Credit niches usually form like this:

1.
2.

3.
4.
5.

You start as a general analyst (spreading + memo writing)

You repeatedly see one category (healthcare borrowers, CRE, equipment finance, middle-market
manufacturing)

You become the person who understands that risk pattern

Your “niche” becomes a credibility advantage

You get the better assignments and more autonomy

Greg’s strengths—organization, precision, consistent follow-through—are exactly how niches are earned.



Why interest + competence often beats volume
Credit is not a popularity contest. It is a trust contest.
The profession rewards the person who:
e catches the risk nobody else saw
e documents decisions cleanly
e stays calm under pressure
e is conservative where it matters
e can explain “why” without drama
A smaller number of highly trusted analysts outperform large numbers of generic analysts—especially as
automation handles the easy cases.
For Greg, this is key:
If you do careful work consistently, credit analysis gives you a path to become quietly indispensable.

Bottom Line of Chunk #2 (For Greg)
Credit Analyst fits Greg strongly in the right variant because it offers:
e structured, numbers-driven reasoning
e behind-the-scenes contribution
e strong procedures and documentation
o stable institutions and predictable routines
The main risks are:
e being pulled into sales-adjacent urgency and persuasion
e landing in a role where automation is removing the “thinking” part
e choosing an environment where pressure spikes are constant
If Greg targets underwriting/portfolio/risk lanes—where judgment and defensibility matter—this can be a very
realistic and satisfying fit.



5. Who Actually Hires for These Roles

(Real organizations, real settings — so Greg can picture it)
Kinds of organizations (with names)
Large Banks (commercial credit, corporate credit, risk)

e JPMorgan Chase

e Bank of America

e Wells Fargo
e U.S.Bank

e PNC

e Truist

These are policy-heavy environments with established credit standards, templates, loan committees, and
strong documentation expectations.
Regional & Community Banks (middle-market and small business lending)
e Inlllinois examples you’ll see: Busey Bank, First Mid Bank & Trust, Heartland Bank and Trust Company
(and many others)
These can be more relationship-driven (working alongside a relationship manager), but the credit
memo discipline is still central.
Specialty Finance / Non-bank Lenders
e Equipment finance, leasing companies, consumer lenders, fintech lenders
Often faster-paced; some are highly automated and volume-driven.
Commercial Real Estate (CRE) lenders
e Banks and specialty CRE lenders doing construction loans, income-property loans, and renewals
More cyclical; tends to involve deeper collateral analysis and underwriting structure.
Corporate “Trade Credit” (inside non-financial companies)
e Large manufacturers, distributors, or wholesalers that extend payment terms to customers
Credit analysts here focus on setting credit limits, monitoring exposure, and managing AR risk (still
analysis-heavy, but different cadence than bank lending).

Sectors
e Commercial banking (business lending)
e Consumer lending / credit cards / auto lending (more automated)
e Commercial real estate lending (specialized underwriting)
e Specialty finance / asset-based lending
e Corporate trade credit (AR and customer credit limits)



Environments (what it feels like)
For Greg, the best-fit environments are usually:
e Quiet, policy-driven credit departments
e Writing-heavy roles (credit memos, renewals, monitoring notes)
e “Decision documentation” culture (clear evidence trails)
e Calendar-driven cycles (renewals, annual reviews) with occasional deal spikes
e Limited travel; meetings exist but many roles are analysis-first
The most draining environments for Greg tend to be:
¢ sales-adjacent credit support where urgency and persuasion dominate
¢ high-volume consumer credit operations that are mostly template + throughput



6. How People Actually Get These Jobs
(Sequence that replaces anxiety)
Preparation — even in high school
The practical foundations aren’t “finance jargon.” They’re habits:
e Excel fluency (formulas, clean tables, error-checking, consistency)
e Comfort reading “real-world numbers” (basic accounting logic)
e Evidence-based thinking: “What’s the proof? What’s the downside?”
e Writing clarity: summarizing a case in 1-2 pages (this becomes the credit memo muscle)
For Greg specifically: this career rewards his natural tendency to be methodical, skeptical, and organized.

Education / training (type and years)
Most common:

o Bachelor’s degree (4 years) in finance, accounting, economics, or business analytics

The real differentiator is financial statement literacy (accounting fundamentals + cash-flow logic).

On-the-job training is substantial:

e internal credit policy

e industry-specific risk patterns

e how loan committees think

e documentation standards

Building a resume (what actually matters)

Credit isn’t portfolio-driven like design. It’s trust + proof-of-competence-driven:
e Internships in bank credit, underwriting, risk, or corporate finance
¢ Evidence of statement analysis (class projects, case competitions, strong accounting courses)
¢ A writing sample mindset: “Here’s the borrower, here are risks, here is structure, here is why”
e References who can vouch for accuracy and follow-through

First job titles (realistic entry points)
From O*NET’s real-world title list and typical market usage:
e Credit Analyst / Commercial Credit Analyst
e Credit Risk Analyst
e Credit Officer (entry varies by bank)
e Credit and Collections Analyst (more corporate / trade-credit side)

Stepping-stone roles (good ramps)
If you're not in a “credit analyst” seat yet:
e Accounts receivable / credit & collections analyst (trade credit)
e Underwriting assistant / loan operations roles (learn the paper trail)
e Financial analyst inside a lender or finance team
e Data analyst role supporting risk/portfolio reporting
These can be excellent “ramps” because they put you near credit decisions and credit systems.



Certifications vs degrees (reality)
e The degree is usually the entry ticket.
e Certifications are optional, but can differentiate later:
o CFA can help if you move toward broader credit markets / analysis-heavy finance paths.
o Many banks have internal credit training programs that matter more than external certs early.
The key early signal is: “l can analyze statements, document risk, and think conservatively.”



7. What Makes Someone Competitive

(Differentiators, not buzzwords)

Early-career differentiators

1.

Statement fluency + cash-flow logic

Not just ratios — understanding what drives repayment capacity.
Credit writing quality (the memo skill)

The ability to write a clear, defensible narrative:

what the borrower does

how they generate cash

what could break them

why the proposed structure reduces risk

Skepticism without drama

Credit teams value analysts who calmly ask:

“What am | missing?”

“What’s the downside case?”

“What evidence supports this assumption?”

Consistency and error intolerance

Small errors in spreads, covenants, or documentation create real risk.

Greg’s natural “check everything” trait is a genuine advantage here.

Later-career differentiators

1.

Judgment in exceptions

As automation handles standard cases, humans increasingly earn value in:

complex borrowers

ambiguous financials

unusual industries

restructuring terms to make a deal safe enough to approve

Portfolio-level thinking

Seeing patterns across borrowers, spotting early warning signals, and improving policy.
Explainability and defensibility

In regulated environments, the ability to defend decisions and document logic becomes career
leverage.

How people signal readiness (what hiring teams trust)

Internship experience in credit/risk (or close adjacency)

Strong accounting/finance coursework (and evidence you can apply it)
Clean written analysis samples (even class case writeups)

References who describe you as reliable, careful, and consistent



8. Salary & Reality (Without Illusion)
lllinois grounding (since you’re in lllinois)
Illinois statewide wage publication shows for 13-2041 Credit Analysts:
e Entry wage: ~$59,422
e Median wage: ~$82,889
o Experienced wage: ~$119,220
That’s a realistic “floor-to-ceiling” view in one state dataset.
Variability by specialization (what moves the needle)
e Commercial / middle-market credit often pays better than template-heavy consumer lanes.
e CRE underwriting can pay well but is cyclical and can spike in pressure during downturns.
e Specialty finance / asset-based lending may pay more, but complexity and urgency rise.
o Corporate trade credit can be stable but varies widely by industry and company size.
Early vs mid-career reality
This is not a “flashy finance” ramp. It’s a trust-and-scope ramp:
e early: spreading, memo discipline, policy learning
e mid: deal structuring, exceptions, portfolio oversight
o later: risk leadership, policy, committee authority



9. Built-In Safety Net

If the niche doesn’t pan out...
Credit analysis has natural pivots:

e Commercial credit <> portfolio monitoring <> underwriting

e Bank credit > corporate trade credit

e Credit analyst < risk analyst <> financial analyst (adjacent lanes)
Even if one lending segment shrinks, the underlying skills transfer.

If interests evolve...
Greg'’s strengths (systems, detail, structured thinking) can evolve toward:
e credit risk analytics and portfolio reporting
e model validation / “second line” risk roles
e compliance/controls-adjacent credit governance
e broader financial analysis roles (if desired)

If life intervenes...
Many credit roles offer:
o stable, policy-driven environments
e minimal travel
e predictable routines with occasional deadline spikes
o geographic flexibility (banks and credit departments exist everywhere)

Al / automation reality (and why it matters to career strategy)
BLS research explicitly notes that as Al improves the speed and accuracy of producing credit scores and
reports, credit analysts are likely to see decreasing employment demand, with employment projected to
decline 3.9% from 2023 to 2033.
This doesn’t mean “avoid credit.” It means: the safest path is to become the analyst who does what
automation can’t:

e handle exceptions

e interpret messy realities

e structure terms to reduce risk

e document defensibly and ethically

NOTE: BLS category + SOC link
This role aligns with the occupational category:
Credit Analysts (SOC 13-2041.00).



